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BIOTECH SECTOR PERFORMANCE
SINCE 2007

(Source: BIO, Factset, Sept. 27th, 2010)
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IPO WINDOW YIELDS POOR RETURNS 

(Source: BIO, Factset, Sept. 22nd, 2010)

Median reduction from amount filed vs raised: -28%
Median performance: -20%



2Q 2010

294

4Q 2007

FEWER US PUBLIC BIOTECH COMPANIES

394

45%
29% 25%

4Q 2008

Less than 1 Year of Cash on Hand

(Source: BIO, Factset, Sept. 14th, 2010)

330

1 IPO

34 Acquisitions
16 “Inactive”

13 IPO

28 Acquisitions
36 “Inactive”



FATE OF 131 COMPANIES
WITH 1 YEAR OF CASH LEFT JAN 2009

Survival Tactics

10    ACQUIRED
19    INACTIVE
102  ACTIVE

(Source: BIO, Factset, Sept. 14th, 2010)

Layoffs 41%

PIPE 40%

FOPO 39%

Out-Licensed 29%

Debt Issued 11%

Sold Assets 7%



SMALL COMPANIES INCREASING CASH SPEND

(Source: BIO, Factset, Sept. 14th, 2010)
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THERAPEUTIC BIOTECH LICENSING
DEALS NOT FILLING THE GAP

(Source: BIO, Windhover, September, 2010)
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M&A NEVER PICKED UP FOR 
THERAPEUTIC BIOTECH COMPANIES

*YTD, Sept 15th(Source: BIO, Windhover, September, 2010)



MORE LATE-STAGE M&A

(Source: BIO, Windhover, September, 2010)
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TAKE HOME MESSAGES

 25% fewer US public companies

 Remaining companies have more cash

 2010 IPO “window” is uncertain

 Fewer acquisitions and licensing deals

 More competitive deal making landscape



Visit us online at insidebioia.com


